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Character;stics and APPlication Techn {ues of Busmess
Negotaton [ ,ang8uage

(HEN Hong
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Abstrac:t The Process of pusiness negtiaton s actually a procedure of exchanging VEWS canmunjcating n lan
guages among neotiating parties To a great extent the success of neBot@ation depends am the excellent use of Jan
guage arts Thereﬁ)r’e understand n8 the characteristics of negotaton 1anguag§ masterng the Janguage techniques in
neg)tiation§ and managing to achjeve the " four sk illfulnesses" are favorahle {orw jning husiness negotiations

K ey word; Business Neg)tiatiop ]_anguage Feature§ Techn {ques
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